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Safe Harbor Statement 
 

This document contains forward-looking statements. The words “believe,” “may,” “will,” “potentially,” “estimate,” “continue,” 
“anticipate,” “intend,” “could,” “would,” “project,” “plan,” “expect” and similar expressions that convey uncertainty of future 
events or outcomes are intended to identify forward-looking statements. Forward-looking statements may address the 
following subjects among others: the status of filter designs under development, the prospects for licensing filter designs 
upon completion of development, plans for other filter designs not currently in development, potential customers for our 
designs, the timing and amount of future royalty streams, the expected duration of our capital resources, our hiring plans, the 
impact of our designs on the mobile device market, and our business strategy.  Forward-looking statements are inherently 
subject to risks and uncertainties which could cause actual results to differ materially from those in the forward-looking 
statements, including, without limitation, the following:  our limited operating history (particularly as a new public company); 
our ability to complete designs that meet customer specifications; the ability of our customers (or their manufacturers) to 
fabricate our designs in commercial quantities; our dependence on a small number of customers; the ability of our designs to 
significantly lower costs as compared to other designs and solutions; the risk that the intense competition and rapid 
technological change in our industry renders our designs less useful or obsolete; our ability to find, recruit and retain the 
highly skilled personnel required for our design process in sufficient numbers to support our growth; our ability to manage 
growth; and general market, economic and business conditions.  Additional factors that could cause actual results to differ 
materially from those anticipated by our forward-looking statements are under the captions “Risk Factors” and 
“Management’s Discussion and Analysis of Financial Condition and Results of Operations” in our most recent Annual Report 
(Form 10-K) or Quarterly Report (Form 10-Q) filed with the Securities and Exchange Commission.  Forward-looking 
statements are made as of the date of this document, and we expressly disclaim any obligation or undertaking to update 
forward-looking statements. 

We may refer to information regarding potential markets for products and other industry data. We believe that all such 
information has been obtained from reliable sources that are customarily relied upon by companies in our industry. However, 
we have not independently verified any such information. 
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Product 1, Band 3 Duplexer, Has Best in Class Metrics 

•  Completed the 1st generation (1.8x1.4mm) 
and 2nd generation (1.7x1.3mm) designs of 
TC-SAW duplexer for Band 3 

•  Started 3rd generation product measuring 
1.6x1.2mm - lowest cost and smallest filter 
Resonant has ever designed  

•  Performance, size and cost are competitive 
with best-in-class parts 

•  Currently in qualification process with the fab 
to license this product for sale to module and 
phone market 

•  White paper demonstrating results published 
June 30, 2015 

•  Sampling parts and data to potential new 
customers 

 

More than 400 million 
Band 3 duplexers shipped 

in 2014* 

*Navian 
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Product 2 Continues to Advance on Schedule 

•  Engaged a new filter manufacturer in March 2015 

•  SAW duplexer for another high-volume, BAW/TC-SAW band 

•  First parts received recently, revised design turn in process 

•  Final design expected to be completed no later than Q1 2016 with potential 
revenues in the latter half of 2016 
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Started 3 Potential New Products 

•  Recent relationships have been expedited by the white paper 
published in June  

•  Three new projects started with two new potential customers 

•  New fab engaged for these projects, which brings the number 
of fabs we are working with to three 

-  Experienced 

-  High-Volume 

•  Allocated resources in pursuit of these opportunities 

RF filter opportunities continue to grow because of band proliferation and 

 industry constraints on both supply and design 
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Continued Progress on Tunable Filter Results in Working 
Prototype 

•  We are designing one filter that can 
“tune” or “switch” to multiple bands 
which will reinvent the RF front end 

•  Plan to deliver prototype parts in the first 
half of 2016 

•  Several potential customers have shown 
interest R
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Transmission Transmission 

Represents the predictive results of two 
different Bands which is the first step in 

optimizing the use of multiple Bands in one filter 
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Internet of Things (IoT) Opportunities 

•  The worldwide Internet of Things (IoT) market will 
grow from $655.8 billion in 2014 to $1.7 trillion in 
2020 with a compound annual growth rate 
(CAGR) of 16.9%1 

•  More than 4.9 billion connected devices in 2015, 
up 30 percent from 2014, and will reach 25 billion 
by 20202 

•  New constraints on these devices: very small 
size, very long battery life 

•  Resonant has unique capabilities to address 
these constraints 

656B 

1,004B 

1,352B 

1,700B 

2014 2016 2018 2020 

Worldwide Internet of Things (IoT) Market 

1)  International Data Corporation (IDC) 

2)  Gartner 
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Advisory Board 

Sean Curry - Mr. Curry brings significant mobile RF commercialization experience to Resonant as he spent more 
than 26 years with Avago Technologies from 1988 to 2014, including roles as Senior Sales Director and Director of Key 
Global Accounts. His sales experience includes building and managing relationships with Tier 1 global mobile phone 
OEMs, RF module suppliers, manufacturing and fabrication houses and component suppliers.  Mr. Curry earned a B.S. 
in Electrical and Electronics Engineering from the University of Sheffield, England 
 

Chris Conlin - Mr. Conlin has more than 25 years of managerial, business and organizational development 
experience with start-ups and very large companies.  From 2009 to 2012, Mr. Conlin served as CEO of Murata Power 
Solutions, the power supply division of Murata Manufacturing Company, where he implemented a market expansion 
strategy designed to accelerate new product development, revenue and market share growth.  Currently, he consults 
with CEOs on ways to promote organizational growth and effectiveness. He also has served in sales & marketing and 
business development roles at Skyworks Solutions, RF Monolithics, Jacket Micro Devices and Kennen Solutions. Mr. 
Conlin earned his B.S. in Structural Engineering from Fairleigh Dickinson University, New Jersey and a Master of 
Business Administration from Emory University, Georgia. 

 

Barry Waxman - Mr. Waxman has more than 25 years’ experience in sales and developing strategic partnerships 
in diversified segments of the high tech industry. His expertise spans a broad range of technology sectors including 
semiconductors and system-level products used in wireless, including tunable filters.  He currently serves as the VP of 
sales & marketing at Newlans, a developer of programmable duplexer and filter products for the RFFE. He has also 
served in executive and senior management roles at Western Digital, Adaptec, Mylex, PixelMagic, Microtouch Systems, 
and various startups. In 2001, Mr. Waxman founded business development firm TechASIA Management to accelerate 
design wins by providing strong, well established OEM/ODM relationships and native language, in-country support. Mr. 
Waxman is also a member of Launchpad Venture Group, a Boston-area angel investor group. He earned his B.S. in 
Electronics and Electrical Engineering from Paisley College of Technology, King’s College, London. 
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Financials 

Q3 2015 Q3 2014 

Research & Development Expenses $1.2M $0.6M 

General & Administrative Expenses $1.6M $0.8M 

Net Loss $(2.9M) $(1.5M) 

Earnings (Loss) Per Diluted Share $(0.40) $(0.21) 

Average Diluted Shares Outstanding 7.1 3.7 

Cash and investments @ September 30, 2015 $7.9M 

Cash and investments @ December 31, 2014 $13.8M 

We believe we have sufficient cash to support our planned operations through the 
first half of 2016 



10 NASDAQ: RESN | “Smarter Use of Spectrum” 

Question & Answer 
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Conclusion 

•  Problem: Band proliferation due to increasing wireless data demand is driving 
huge growth in the number and complexity of filter solutions for cellular RF front-
ends, which in turn require dramatically smaller and cheaper RF filters 

•  Solution: Resonant’s ISN method of designing filters can change the current 
direction of RF Front-Ends (RFFEs) for mobile devices by creating:  
•  SAW filters that have the performance of BAW designs 

•  Tunable filters that will dramatically reduce the overall footprint and cost of RFFEs 
while improving their performance 

 

 
Drexel Hamilton Conference – Nov 12, 2015 in New York City 

  


