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Forward-Looking Statements

This presentation contains forward-looking statements within the meaning of the safe-harbor
provisions of the Private Securities Litigation Reform Act of 1995. Such statements involve known and 
unknown risks, uncertainties and other factors that could cause the actual results of the Company to 
differ materially from the results expressed or implied by such statements, including changes from 
anticipated levels of sales, future international, national or regional economic and competitive 
conditions, changes in relationships with customers, access to capital, difficulties in developing and 
marketing new products and services, marketing existing products and services, customer acceptance of 
existing and new products and services and other factors. Accordingly, although the Company believes 
that the expectations reflected in such forward-looking statements are reasonable, there can be no 
assurance that such expectations will prove to be correct. The Company has no obligation to update the 
forward-looking information contained in this presentation.



Business Case Moving Forward

The combined company will offer cutting edge pharma services in the 
areas of cell cycle biology and signal transduction pathways to assist 
pharmaceutical companies and medical researchers in identifying 

treatment pathways for disease.

The combined company will leverage its CLIA/CAP laboratory 
infrastructure to launch proprietary diagnostic tests in the areas of Ovarian 
/ŀƴŎŜǊΣ aǳƭǘƛǇƭŜ {ŎƭŜǊƻǎƛǎ ŀƴŘ !ƭȊƘŜƛƳŜǊΩǎ ŘƛǎŜŀǎŜΣ ŀƴŘ ǊŜƭŀǘŜŘ ƴƻƴ-

proprietary assays.



Proposed Executive Team

Gregg Linn: Chief Executive Officer & President
President and Managing Member at Issuers Capital Advisors, LLC
President and CEO at Precision Metal Products, LLC
COO and CFO at Vital Living, Inc. (VTLV)
CFO at Skyline MutimediaEntertainment, Inc. (SKYL)
CFO at Biomechanics Corporation of Amerca(BCAM)

Glenn Hoke, PhD: EVP, Chief Scientific Officer
President & CEO at TheranosticsHealth, Inc.
EVP & CSO at Dyad Corporation
VP Research & Development at Gene Logic
VP at Genetic MediSyn

Ronald Hencin: Vice President Business Development

VP of Business Development at TheranosticsHealth
VP BioResearchSale at Gene Logic
IT Entrepreneur

Gerald E. Commissiong: Member of the Board of Directors
Co-founded AMBS in 2008: Led acquisition of entire AMBS portfolio via over $40M in capital raised
Professional athlete: CFL Calgary Stampeders
Stanford University, Management Science & Engineering



Pharma Services Product Pipeline

Program Discovery Preclinical POC CLIA 
Validation

Market

Theralink®
Cancer

LymProTest®
!ƭȊƘŜƛƳŜǊΩǎ ŘƛǎŜŀǎŜ



Current Challenges in Cancer Diagnosis & Treatment
Current diagnostics do not accurately predict response to therapy; patients are thus often 

subjected to costly treatments with many side effects and low response

TheraLink® matches  patients to their optimal therapy based on individual biopsy results

Current treatments for breast cancer deliver modest benefits relative to costs

1 Her2-negative only. Other PFS figures resulted from trials in Her2-positive patients. Note: Increase in efficacy was measured against placebo 

Safety
(key side 
effects)

ÅLeft-ventricular 
dysfunction

ÅEmbryo-fetal toxicity

ÅLeft-ventricular 
dysfunction

ÅHepatotoxicity
ÅCutaneous reactions

ÅHepatic impairment
ÅDecreased wound 

healing
ÅRenal failure

ÅCardiomyopathy
ÅExacerbation of 

neutropenia

Pertuzumab

+docetaxel+trastuzumab

Regimen
from label

+paclitaxel

Trastuzumab Everolimus

+exemestane

Lapatinib

+capecitabine

Annual 
Cost

$110,000 $100,000 $120,000$40,000

Efficacy
(Change in 

PFS)

2 month increase 6 month increase 6 month1 increase 5 month increase



Phospho-Proteomic vs. Genomic Testing 
The TheraLink® Assay provides actionable information beyond what genomic testing provides, enabling 

oncologists to select more appropriate treatments

TheraLink®

Measurements Why This Matters KOL insight

Quantity
of proteins

Activity
of proteins

Entire pathway
of protein signaling

ÅMeasuring the quantity of given 
proteins in a tumor helps 
distinguish among disease 
pathways (which create different 
amounts of proteins) and assess 
treatment response

Å In certain disease pathways, 
proteins need to be not only 
present but also activated (i.e., 
phosphorylated) to be involved in 
the disease process

ÅA diverse range of proteins, some 
mutated and some not, may be 
implicated in a given disease 
pathwayAnalyzingthe entire 
pathway identifies likely drug 
targets

άL ƭƛƪŜ ǘƘŀǘ ǘƘƛǎ ŀŘŘǊŜǎǎŜǎ ǇŀǘƘǿŀȅǎ 
ǘƘŀǘ ǘƘŜǊŜ ŀǊŜƴΩǘ ŎǳǊǊŜƴǘƭȅ DxŦƻǊΦέ
τPathologist/Oncologist

άaǳǘŀǘƛƻƴǎ Řƻ ƴƻǘ ŀƭǿŀȅǎ ȅƛŜƭŘ 
functional proteins, hence genomics 
ǘŜǎǘƛƴƎ ƛǎ ƴƻǘ ŜƴǘƛǊŜƭȅ ŎƻƴŎƭǳǎƛǾŜ έ

τOncologist

άbƻǘ ŀƭƭ I9wнҌ ǇŀǘƛŜƴǘǎ ǊŜǎǇƻƴŘ ǘƻ 
therapy because  there may be 

resistance downstream. This test 
ŎƻǳƭŘ ǊŜǇƭŀŎŜ LI/ ŀƴŘ CL{IΦέ
τPathologist/Oncologist

Genomic testing detects 
defective genes but not 

which pathway they 
contribute to

How TheraLink®
Is Different

Genomic testing does not 
evaluate whether 

proteins are activated

Proteins can participate 
in aberrant signaling 

pathways despite being 
genetically normal



Company Snapshot
Theranostics Health offers the TheraLink® Assay phospho-proteomic test to the 
pharmaceutical and clinical sectors, helping them optimize cancer treatment

Selected  pharma 
customers

Selected institutional 
collaborators

Pharma Services

Helping drug companies 
accelerate discovery and 

development of novel cancer 
treatments

xxx

Clinical Testing

Providing actionable 
information on activity of key 

drug targets in oncology

Tumor



Importance of Phospho-Proteomic Testing
Evaluating downstream signaling activity triggered by cell-surface proteins is 

critical to identifying the drug most likely to inhibit tumor growth 

HER2

Akt

mTOR

Cell-surface proteins activate 
signaling molecules involved in 

causing cancer

For example, in a subset of breast 
tumors, HER2 activates Akt and, 

in turn,  mTOR

EGFR

However, compensatory 
mechanisms may activate the same 

pathway by other means

Herceptin

Blocking those proteins with a drug 
mayturn off the pathway

Herceptin disarms HER2 and 
prevent Akt / mTORactivation

1 Vu and Claret (2012) Numerous mechanisms are proposed for Herceptin resistance, of which compensatory signaling is one. Initial failure rate is about 70% in patients 
with HER2-positive breast cancer, and about 70% of patients who initially responded experience progression to metastatic diseasewithin a year.

In this example, the TheraLink® assay would be able to identify that the Akt/ mTORpathway was activated via 
EGFR and recommend treatment with an EGFR inhibitor 

This helps to explain why up to 
70% of advanced HER2+ patients 

fail Herceptin therapy1

Rationale for TheraLink®: Why is the Signaling Pathway Important?



Business Overview: The TheraLink® Assay
The 24 markers analyzed by TheraLink® were chosen for their relevance to 

treatment ςa majority are targets of current cancer therapies

Molecular Therapies Targeting TheraLink® Markers (Current)

ÅMost of the markers 
analyzed by TheraLink® are 
drug targets 

ÅHence, TheraLink® identifies 
therapeutic options most 
likely to suppress tumor 
growth for a particular 
patient



Business Overview: The Role of TheraLink®
TheraLink® improves on current oncology diagnostics by enabling rapid, actionable 

insights to help inform treatment decisions

*Not exhaustive

Biopsy

Diagnosis & 
Staging

Prognostic 
Panels*

IHC ER / PR / HER2

TheraLink®

Molecular 
Testing

Treatment

Recurrence and Progression

Biopsy collects tissue sample for 
anatomic and clinical pathology

Anatomic pathology determines 
presence and staging of tumor

Molecular data currently informs 
treatment decisions in the many 
difficult-to-treat cases  

Therapy 
Selection 
Panels*

Therapy selection 
panels are typically 

reserved for late stage 
/ metastatic patients. 

If combined with 
genomics, however, 
could supplement or 

replace tests earlier in 
the diagnostic 

paradigm (e.g., IHC)

Role of TheraLink® Assay in Oncology Diagnostics



Business Overview: Pharmaceutical Services
¢ƘŜǊŀƴƻǎǘƛŎǎ IŜŀƭǘƘ ǎǳǇǇƻǊǘǎ ŎƭƛŜƴǘǎΩ ŘǊǳƎ ŘŜǾŜƭƻǇƳŜƴǘ ŜŦŦƻǊǘǎΣ ǇǊƻǾƛŘƛƴƎ ƴƻƴ-

dilutive capital and strategic insights for product development

ÅAllows investigators to analyze 
cell signaling pathways that 
drive cancer growth, 
determining which potential 
drug targets are active

ÅData provided by Theranostics 
assays can be used to screen for 
compound activity, assess off-
target effects, andanalyze 
responses to treatment

ÅTheranosticsHealth partners 
with 30 biopharmaceutical 
companies, including 9 of the 
ƛƴŘǳǎǘǊȅΩǎ мл ƭŀǊƎŜǎǘ

Representative Customers

Current Activity

Who
is a customer 07 08 09 10 11 12 13 14

What
Theranostics
Health does

Why
Theranostics

Health is 
valuable

Years as a TheranosticsHealth 
customer

#3 Pharma

#5 Pharma

#2 Pharma

#27 Pharma

#8 Pharma

#1 Pharma



Growth Opportunities
Launching from its current efforts, Theranostics Health will expand its range of 

offerings substantially in the future

ÁContinue to 
expand beyond 
core indications 
already being 
pursued (breast 
NSCLC, CRC, 
pancreatic, and 
ovarian), to 
additional solid 
tumors

ÁExpand to earlier, 
less severe cancer 
stages

Future
Efforts

Immune Checkpoint 
Measurement

ÁExpand panel to 
include immune 
system checkpoint 
molecules PD-1 
and PD-L1, 
relevant across 
multiple tumor 
types

ÁGuide patients to 
immunotherapies 
(e.g., Bristol-Myer 
{ǉǳƛōōΩǎ Opdivo, 
aŜǊŎƪΩǎ Keytruda)

New Oncology 
Indications & Uses

Strategic 
Partnerships

ÁIdentify and 
pursue value-
adding strategic 
partnerships with 
various types of 
companies (e.g., 
genomics 
companies, 
biopharmas) 

Kit Development

ÁDevelop and seek 
FDA approval for 
commercial kit to 
enable broader 
access and uptake

ÁThis offering 
facilitates reaching 
the sizable ex-US 
market

421 New Indications 
Beyond Oncology

ÁExpand to 
additional 
indications, 
beyond oncology, 
in which intra-
cellular signaling 
will guide therapy 
selection

53
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Business Overview: Applications of the TheraLink® Assay
Unlike other Dx(e.g., genomic panels), TheraLink® measures the activity of targets 

specified on drug labels, empowering clinicians to select the optimal therapy



For Patients
Å Receive the right INDIVIDUALIZED therapy for the best outcome
Å Reduce exposure to ineffective, potentially toxic  treatments

For Oncologists

Å Identifies appropriate treatment options 

Å Guides therapies for patients who develop resistance to treatment   

For Insurers

Å Reduces cost of ineffective therapies

Å Enables channeling of savings to funding of effective therapies

For PharmaCompanies

Å Reduce clinical trial failures rates and cost

Å Increase efficacy rates that can support premium pricing

Business Overview: Value Proposition
TheranosticsHealth benefits multiple stakeholders



Competitive Landscape: TheraLink® Key Advantages
TheraLink®  offers several key advantages that appeal to community-based oncologists, the key decision-

makers in diagnosis and treatment

Focused Actionable Data
Supported by Growing 

Evidence

Ʒ Targets included in the 
panel are well-known and 
clearly linked to drugs

Ʒ Panel is targeted for 
specific tumor types

Ʒ Provides only the 
information that 
oncologists need to know

Ʒ The Theralink® report  
directly supports therapy 
selection

Ʒ Easily helps physicians 
identify which therapies 
to use and which 
therapies not to use

Ʒ Body of evidence 
supporting the underlying 
technology (RPMA) is 
growing

Ʒ Additional clinical 
evidence gathering is 
underway

Ʒ Covered by intellectual 
property

ά¢Ƙƛǎ ƎƛǾŜǎ ƳŜ ƻƴƭȅ ƛƴŦƻǊƳŀǘƛƻƴ 
that I can use ςǘƘŀǘΩǎ ŀ ǊŜŀƭ 

ŀŘǾŀƴǘŀƎŜΦέ
τKOL Oncologist

άLŦ ǘƘŜǊŜΩǎ ƴƻǘƘƛƴƎ ŀŎǘǳŀƭƭȅ ƎƻƛƴƎ 
on in the HER2 pathway, why give 

ŀƴ ƛƴƘƛōƛǘƻǊΚέ
τKOL Oncologist

ά¢ƘŜǎŜ ŀǊŜ ǿŜƭƭ-validated, known 
druggableǘŀǊƎŜǘǎΦέ
τKOL Oncologist



Å Develop robust evidence base 
to demonstrate clinical utility, 
particularly in breast cancer

Å Work with thought leaders to 
communicate value to the 
broader oncology community

Å Leveragepartnerships to 
expand commercial capabilities 
and negotiate reimbursement

Å Launch in new tumor types

Å Establish programs to help 
providers file claims / appeals 
and assist patients in covering 
out-of-pocket costs 

Å Seek more comprehensive 
reimbursement coverage via 
unique code

Å Expand offering with strategic 
partnershipsto encompass a 
ōǊƻŀŘŜǊ ΨhƳƛŎǎ ŀǇǇǊƻŀŎƘ

Å Leverage partnership to shift 
use earlier in the diagnostic 
paradigm

Å Continue demonstrating value 
through additional clinical 
utility studies

.ǳǎƛƴŜǎǎ hǾŜǊǾƛŜǿΥ ¢ƘŜǊŀƴƻǎǘƛŎǎ IŜŀƭǘƘΩǎ Strategy & Vision
Expand offerings in both clinical testing and pharma services

Demonstrate Value

Drive Awareness & Uptake
Expand the Offering

Strategy

Vision
Empower the broader cancer community with targeted, actionable molecular information 


